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sthe Western economies

freefall towards

recession, many of the

English and US global

law firms are turning
towards the Persian Gulf with glint
Ufhupr and cxpecration in their eyes.
Will work emanating (rom ail-rich
states such as the UAE, Saudi Arabia,
Qatar and Bahrain pick up the slack
lefe by declining caseloads coming
out of the City and Wall Streer?

In facr, senior and managing
partners at practices on both sides of
the Atlantic began training their cross-
hairs on the Gulf well before the terms
“sub-prime” and “credit crunch” had
even been coined, let alone worked
their way into the common vernacu-
lar. Tndeed, the explosion of commer-
cial legal activity in the region—and
particularly in Dubai—has been
chewed over by the legal press for the

last three years or more.

Indeed, some old stagers in rhe
region—Clifford Chance, Clyde &
Co, Trowers & Hamlins, the Richards
Butler side of what was Reed Smith
Richards Butler—can feel justifiably
irked that their long-term history in
the region gets overlooked as coverage
often focuses on the recent influx of
greener arrivals. And withour doubr,
the Anglo-Saxon—and tw a lesser
extent, a few Curopean—Ilaw firms
are competing hammer and tongs
for a slice of a baoming marker in
finance, mergers and acquisitions,
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And as a further indication of just
how hot the Middle Fast legal marker
has become, the Gull region is even
registering on the radar of rhe histori-
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cally parochial English and Welsh bar.
Nort only did the Bar Council leader-
ship tour Dubai on a meer-and-greer
marketing exercise last spring (see box)
bur also rwo sers of English barristers
have puta toe into the region, with one
actually launching a full-rime presence
in the Qatar capital.

Outer Temple outreach

But before McNair Chambers opened
its doors in Doha, Quter Temple
Chambers unveiled an arrangement
last autumn with a local law firm
in Abu Dhabi—the capital of the
Unired Arab Emirates and the far
wealthier buc less crass older sibling
of Dubai. Why would any chambers
make the financial commitment—
even on a fly-in, fly-our basis—to a
region that appears to be dominated
by the global mega-law firms and
one in which rhe clients have little
traditional appreciation for a separare
specialist advocacy profession?

“We see our role as broader than juse
advocates,” answers Richard Lissack
QC, Outer Temple's head of chambers.
“We envisage a steady growth in work
that is advisory and pre-emptive of
foreseeable prublt'ms, covuriug bankin g
regulation, contractual review a UAE
investment permeates ever deeper inw
our western economies, as well as the
more conventional arbitration and
lirigarion advice.

“It is also important for us to show
UATE-based commerce looking for
legal advice, that, in addition to the
UK and international law firms that

t}:u:y use, we have a commitment to
their area and culture.”

After nearly a year in the region,
Lissack acknowledges that barristers
must take a medium to lung—tcrm
approach to winning Gulf business.
Instructions can be sporadic and
lawyers have to prove they are
committed to the clients. He
comments that “for abourt a third of

The English Bar’s offer to the Guif

The Bar Council sent its first-ever delegation to
Dubai, Qatar and Bahrain in May this year and was
extremely impressed with the phenomenal speed
at which the financial and legal services sectors are
developing (see Counsel, August 2008, p 26). The
delegation found, however, that mast local law firms
were unaware that the Bar can be used not just far
advocacy, but also for advisory work on a direct ac-
cess basis, which is particularly relevant to banking,
financial services and regulatory law, for which there
is great demand in the region.

Dubai and Qatar have drawn on English law as
inspiration for their own commercial laws and the
preminence of senior former English judges in the
financial courts means that the Bar is ideally placed
to be a leading provider of advocacy services in
these fara. Arbitration is a growing tool of dispute
resolution in the region, and one in which the Bar
can also play a leading role.

The Bar Gouncil is committed to a deeper engage-
ment withthejurisdictionsinthe regionin the areas
of lawyers’ training and regulatory reform. Ta find
out more, see Brief Guide fo Using a Barrister,
available from www.barceuncil.org.uk.

Ghristian' Wisskirchen is the Bar Council's International Relations
Manager
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